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Chatting with CTHR Leadership
The Bowser Report team discusses growth, outlook and value creation
Charles & Colvard Ltd. (CTHR) shares are 
up 15% since our recommendation two months 
ago, and the company reported outstanding 
quarterly financial results. Its year-over-year 
(yoy) growth and recent positive headlines are 
generating a lot of buzz. Since the company is 
already reaching major milestones, Editor Faris 
Sleem and Publisher Thomas Rice interviewed 
CEO Don O’Connell. Below is our conversation:  
Rice: What changes were made that have 
contributed to the company’s success 
following the global pandemic?
O’Connell:  In 2020, there was a change in 
leadership, and I stepped in as the CEO of 
Charles & Colvard after being the COO of the 
company. After COVID-19, we doubled down 
on promoting the brand, meeting consumers 
at multiple touch points and focused on 
generating top and bottom-line growth while 
creating value for our shareholders. We looked 
at the pandemic as an opportunity to pivot and 
grow the business across multiple platforms.  
Internally, I've been able to leverage my industry 
experience to streamline operations to make us 
more competitive. 
Sleem: Can you tell us more about the 
company and what you expect to achieve 
down the road?
 O: Our goal has always been to create value 
and build strong brand awareness. We want 
both investors and consumers to understand 
that Charles & Colvard is the premium brand for 
purchasing high quality jewelry. We like to focus 
on our key strengths and use them to build 
brand awareness.  We are socially and ethically 
responsible which is now more important than 
ever. We created our particular gemstone, 
moissanite, years ago and we offer the best of 
the best via our Forever One line of jewelry. 

 Within the last year, we launched Lab 
Grown Diamonds, which offers consumers 
a choice to purchase a socially-responsible 
diamond if that’s what they want. Before, we only 
had moissanite, but now we offer consumers an 
option to buy a diamond that isn’t mined and 
can be purchased at a more reasonable price. 
Now that our brand has more recognition and 
we are succeeding in a new market, we expect 
to be the market leader in socially-responsible 
gemstone sales. 
S: What makes Charles & Colvard different 
from other competitors aside from its social 
responsibility? 
O: We offer the finest of the finest moissanite 
gemstones under our brand name and only bring 
in Caydia Lab Grown diamonds. This allows us 
to offer the highest quality lab grown diamonds 
with top-tier color, which is what consumers in 
this industry care about. The buying process is 
also very complicated in this industry, but we are 
able to simplify it. Consumers just have to click 
and ship after choosing whatever style they 
desire. This simple process has definitely helped 
boost sales of our Signature Collection, which 
are up 242% yoy. Additionally, our products are 
patented and trademarked which acts as a huge 
differentiating factor. 
R: You mentioned high growth, can you 
elaborate on your online and retail sales?
O: We want to continue to move toward online 
sales for obvious reasons. Quarterly online sales 
and fiscal year sales grew 86% and 40% yoy, 
respectively. We anticipate that will continue as 
we establish new initiatives. Retail sales growth 
was slowed by COVID-19, but as you can see 
in our most recent earnings report, that segment 
is bouncing back quickly. Since we sell our 
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The Bowser Game Plan
1. DO NOT PAY more than $3/share for a stock.
2. CREATE A PORTFOLIO of 12 to 18 stocks. Diversification is important.
3. DO NOT SELL when a stock goes above $3/share and is moved to Page 5.
4. DO NOT SELL when a stock moves to a lower category.
5. SELLING PLAN: Sell half of your holdings when the stock doubles from your purchase price. Sell the remainder after 
the stock drops 25% from its most recent high. If the stock drops 50% without doubling, sell all shares.
6. RECORD proceeds from sales.
7. PORTFOLIO EVALUATION = current value of portfolio + proceeds from sales
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products both online and in-store, it’s even more 
advantageous for faster bottom-line growth. 
R: How do you build confidence in buying 
jewelry online for skeptical consumers? 
O: We have a 60-day return policy to ensure that 
consumers have a successful online experience 
and feel comfortable coming back to buy more 
of our products. Our packaging and presentation 
reflect a high quality product, and we try to 
build relationships with consumers for repeat 
sales. We’ve also been in business for 26 years 
and have built many consumer relationships 
throughout that time.
S: What is the CTHR team doing to drive brand 
awareness and function more efficiently? 
O: Our team has grown tremendously over the 
last year to take on a huge market opportunity 
that we did not have before. We also have an 
internal investor relations (IR) team and external 
public relations (PR) team that 
have been engaging more 
in the investor community. 
Our IR and PR has lacked 
in the past, but we now have 
a robust PR team and our IR 
team is working extremely hard. Lately, we have 
started making more data-driven decisions that 
has been working wonders for our marketing 
strategy. There are a few other initiatives we’ll 
be rolling out, including our Charles & Colvard 
Signature Showrooms which allow consumers 
to come and see our products in person. With 
the data we are gathering, we may consider 
building more showrooms in strategic areas of 
the U.S. 
R: What milestones do you expect the 
company to achieve long-term? 
O: My goal is to build wealth for shareholders 

and our communities worldwide. By building 
customer loyalty and maintaining transparency 
with investors, I believe we could grow the 
company to an unbelievable size. The company 
already has a lot of underlying value, including 

a great balance sheet with no 
debt and plenty of cash. In 
the future, we’ll be looking at 
potential strategic acquisitions 
as long as it benefits our 
investors long-term. We are 

being mindful of sustainable growth and want 
to achieve the valuation that we believe we 
deserve. 

Conclusion
The recent quarterly financial results and 
insider buying line up with the long-term goals 
of CTHR’s management team. While its healthy 
balance sheet and rapid sales growth are the 
primary catalysts, there is a lot of value in 
successful branding. All of this, in combination 
with management’s transparency, is reassuring 
that the company will continue to capture market 
share. 

Market Overview
NASDAQS&P 500RUS 2000BWSR AVG
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Major indices had their worst performance since 
March 2020. This also marked their second 
slowdown, the first of which occurred exactly one 
year ago. Speculation of tapering from the Federal 
Reserve in coming months caused the initial sell-
off. Bowser stocks (up 0.4%) showed strength and 
survived the pullback from small caps. Aehr Test 
Systems (AEHR) saved the day and gained 132% 
on headlines and analyst upgrades. Overall, energy 
stocks and a few strong names made a poor month 
slightly better.



2019 2020 2021 (A)

REVENUES $25,750,000 $26,352,000 $6,994,000

INCOME (LOSS) ($9,695,000) $643,000 $953,000

WORKING CAPITAL $3,764,000 $5,453,000 $5,593,000

BOOK VALUE $0.74 $0.79 $0.81

TOTAL SHARES 12,164,000 12,196,000 12,257,000

FLOAT N/A N/A 9,000,000

(A) For the three months ended 6/30/2021
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COMPANY OF THE MONTH
Evolving Systems (EVOL), originally 
recommended in May 2009, provides 
real-time digital engagement solutions 
and services. The company has 
transitioned from traditional software 
technology licensing, focused on 
cost savings, to selling business 
solutions focused on revenue growth 
and efficiency gains for the carrier. EVOL offers 
acquisition and activation solutions that increase 
new subscriber enrollments through multiple 
channels. Its network services improve operational 
efficiency by providing complete control of subscriber 
identification modules (SIMs) and their associated 
resources. Additionally, the company offers various 
solutions to improve brand engagement. The 
combination of these offerings increases customer 
activations and activity, extends their lifecycle and 
grows customer spending.

Income Breakdown
Evolving Systems reported revenue of $7 million in 
the second quarter, up 10% from the same period last 
year. The global pandemic has slowed sales growth 
due to less in-person sales meetings with clients. 
However, the company has done a phenomenal job 
of generating positive cash flow and maintaining 
consistent growth. Recent revenue growth was 
primarily attributed to sales from existing client work 
on new projects and upgrades. These sales are all 
part of the services segment, which accounts for 
99% of EVOL’s total revenue. Below is a summary 
of the services segment revenue channels: 

Although revenue has changed slightly since 2020, 
these figures are an accurate representation of the 
company’s revenue streams. Managed Services 
account for 37% of the total services revenue and 
grew to $13.3 million for the first half of 2021. The 
segment is essentially expert IT services and allows 
the company to develop long-term relationships with 

operators across the globe. 
  Customer Support sales 
primarily come from annual fees and 
greatly benefit from any increase in 
licensing revenue, which has dropped 
in recent years. However, licensing 
does not represent a significant portion 
of EVOL’s sales. Regardless, success 

in other segments can boost Customer Support sales, 
which generates plenty of operational income. 
 EVOL has a business model built around 
healthy profit margins and currently has a gross 
margin of 68.8%. Managed Services accounts, 
in particular, contribute to high profit margins and 
played a huge role in the recent margin expansion. 
 Bottom-line results have improved over the 
past four years, and net income totaled $1 million in 
the second quarter. Below is a chart of net income 
and gross profits since 2018:

 The company has grown its net income 
substantially since 2018 but is still below its 
historically high levels. Operating expenses have 
dropped and revenue has increased in the last two 
years, resulting in better operational efficiency. Net 
income is slowly returning to historical levels, and 
trailing twelve-month (TTM) EBITDA has increased 
to $2.8 million. Overall, Evolving Systems' bottom-
line results are well into a turnaround, but the stock 
trades at just a fraction of its old share price, which 
was in the $5 range prior to 2018. 

Continued on page 6...

NASDAQ CM:EVOL 
BOWSER RATING: 10

52-WEEK LOW
1.00

52-WEEK HIGH
5.63

CURRENT PRICE
2.31



The Bowser Report - Page 4 - October 2021

MINIPRICED STOCKS IN BUYING RANGE
SYMBOLS: (A) NYSE MKT; (CM) NASDAQ CAPITAL MARKET, WAS THE SMALL CAP MARKET; (GM) NASDAQ GLOBAL MARKET, WAS NATIONAL MARKET; (N) NEW YORK STOCK 
EXCHANGE; (NR) NOT RATED; (QB) OTC QB MARKET; (QX) OTC QX MARKET; # PREVIOUSLY APPEARED ON LIST, BUT WAS REMOVED BECAUSE IT HAD RISEN ABOVE $3.00/
SHARE; FIGURES IN PARENTHESIS ARE LOSSES.

Date of
Recommend & 

Market Issue/Trading Symbol Principal Business
Price

10/08/21

Long-
term Debt 
(Millions)

Sales 
Updated 
Quarterly 
(Millions)

Income/Loss
Updated 
Quarterly 
(Millions)

Shares 
Outstanding 

(Millions)
Bowser 
Rating

CATEGORY ONE: BEST COMPANIES (RATED 10+)
08/21(CM) CHARLES & COLVARD (CTHR) FINE JEWELRY 2.90 $0.000 $39.2 $12.811 29.7 10
09/21(CM) CLEARONE, INC. (CLRO) VOICE AND VISUAL COMMUNICATIONS 2.19 $2.609 $31.8 $1.048 18.8 10
10/21(CM) EVOLVING SYSTEMS (EVOL) DIGITAL ENGAGEMENT SOLUTIONS 2.31 $0.000 $27.2 $0.760 12.3 10
06/21(QX) MACE SECURITY INT'L (MACE) PERSONAL SAFETY AND SECURITY 0.30 $0.000 $15.9 $2.188 64.6 10
04/21(CM) SPAR GROUP (SGRP) MARKETING SERVICES 1.45 $1.000 $246.5 $4.605 21.3 10
09/19(QB) TECHPRECISION (TPCS) METAL COMPONENTS AND SYSTEMS 2.21 $0.030 $15.7 $1.808 29.5 10

CATEGORY TWO: GOOD COMPANIES (RATED 8-9)
04/19(N) ARC DOCUMENT SOLUTIONS (ARC) DOCUMENT SOLUTIONS 2.91 $68.132 $271.7 $8.455 42.3 8
10/19(QB) BAB, INC. (BABB) FAST CASUAL RESTAURANT FRANCHISES 0.80 $0.000 $3.0 $0.411 7.3 8

# 03/20(CM) FLEXSHOPPER (FPAY) VIRTUAL LEASE-TO-OWN MARKET 2.89 $35.267 $116.2 $0.814 21.6 9
12/14(QB) INT’L BALER CORP. (IBAL) BALING EQUIPMENT 1.77 $0.000 $12.3 $0.312 5.2 9
05/21(QB) KONATEL, INC. (KTEL) TELECOM SERVICES 0.87 $0.150 $10.5 $0.104 40.7 9

# 04/17(QB) MAMAMANCINI'S (MMMB) FOOD PRODUCTS 2.37 $0.000 $42.1 $3.485 35.7 8
07/21(PK) PARKS! AMERICA INC. (PRKA) THEME PARKS AND ATTRACTIONS 0.62 $5.164 $13.1 $3.813 75.1 8

# 06/20(CM) TOMI ENVIRONMENTAL (TOMZ) DISINFECTION AND DECONTAMINATION 1.21 $0.000 $11.5 ($4.174) 16.8 8
CATEGORY THREE: SPECULATIVE COMPANIES (RATED 7 AND BELOW AND/OR NON-PROFITABLE)

02/18(QB) ALTIGEN COMMUNICATION (ATGN) CLOUD-BASED IP SOLUTIONS 2.15 $0.000 $11.2 $0.723 23.4 7
02/20(QB) BUTLER NATIONAL (BUKS) AEROSPACE AND DEFENSE PRODUCTS 0.60 $3.211 $65.9 $3.234 67.7 7

# 10/20(A) CBDMD, INC. (YCBD) CANNIBIDOIL PRODUCTS 1.77 $0.000 $46.4 ($26.627) 57.3 9
# 07/20(CM) ENGLOBAL CORP. (ENG) ENGINEERING SERVICES 2.48 $1.600 $50.8 ($6.004) 29.6 9
# 11/20(GM) FLUENT, INC. (FLNT) DIGITAL MARKETING SERVICES 2.24 $42.683 $303.8 ($10.090) 80.0 8
# 12/18(CM) GSE SYSTEMS (GVP) DATA ACCESS AND MANAGEMENT 1.42 $0.000 $52.2 ($1.104) 20.9 8

10/17(QB) INNOVATIVE FOOD (IVFH) FOOD PRODUCTS AND SERVICES 0.45 $7.401 $52.5 ($5.538) 36.0 8
# 02/15(GM) NOVA LIFESTYLE (NVFY) FURNITURE MANUFACTURING/SALES 2.22 $0.150 $13.7 ($31.333) 6.7 9

02/19(QB) TSS, INC. (TSSI) END-USER AND ENTERPRISE SYSTEMS 0.63 $1.979 $36.3 $0.334 18.3 7

We recommend only purchasing companies rated 8 or higher. If a company’s rating drops, do not sell. For when to sell, refer to the Game Plan on page 2.

Category Changes
MamaMancini's (MMMB) is moving up from 
Category 3 to Category 2 this month. The company 
reported good top line growth. As a result, the 
company's Bowser Rating jumped from NR to 8.

 Clean Energy Fuels wins contract
Clean Energy Fuels (CLNE)  won a competitive 
solicitation to design, construct and maintain a 
hydrogen station and supply liquid hydrogen fuel for 
Foothill Transit in Southern CA. 
 The company will also supply World Fuel 
Services, Inc. with an estimated 78 million gallons of 
liquefied natural gas for two Pasha Hawaii container 
ships. This represents the first maritime LNG 
bunkering on the US West Coast.

ClearOne claims dropped
ClearOne (CLRO) announced that Shure Inc. 
withdrew its false advertising and other related 
claims from the upcoming Delaware trial. ClearOne 
chair and CEO Zee Hakimoglu commented, "CLRO 
has always maintained that it did not seek to confuse 

or mislead the market. We look forward to our day 
in court on the parties’ remaining Delaware claims."

GSE Systems inks two contracts
GSE Systems (GVP) was awarded a contract from 
a large US nuclear 3-unit power plant operator to 
deliver a web-based Thermal System Monitoring 
(TSM) Program using GVP's proprietary technology  
and expertise. 
 The company was also awarded a contract 
to upgrade the simulators at two Canadian nuclear 
power plants. This contract is valued at  $1.6 million 
and is for advanced simulator technology upgrades 
and engineering services.  

RADA reports new business growth
RADA Electronic Industries (RADA) announced 
the receipt of $24 million in new business in the third 
quarter of 2021, representing 36% yoy growth in 
new business compared with the same period last 
year. Including the previously-reported $56 million 
for the first half of 2021, the total amount of new 
business received in 2021 until the end of the third 
quarter amounted to $80 million. 



INSIDER TRANSACTIONS
COMPANY SHARES TRADED # OF TRADES PRICE RANGE
Aehr Test Sys. (AEHR) S-327,722 5 $14.09-$14.24

OE-192,721 5 $1.64-$2.10
AS-150,000x 1 $14.08
AS-133,914 1 $14.13

ARC Document (ARC) AB-27,371 3 $2.61-$2.63
Charles & Colvard (CTHR) A-163,750 3 $0.00

OE-174,472 2 $1.00-$1.41
B-6,170x 2 $2.70-$2.74

Galaxy Gaming (GLXZ) OE-62,500 2 $0.46
GSE Systems (GVP) D-14,621 5 $1.47

S-15,000 2 $1.25
One Stop Systems (OSS) S-65,764x 6 $5.25-$6.10
Parks! America (PRKA) B-22,000 1 $0.62
Smith-Midland (SMID) B-1,100 1 $17.75
SPAR Group (SGRP) S-264,072 8 $1.54-$1.74

OE-2,827 1 $0.64
TechPrecision (TPCS) A-100,000 4 $0.00
TOMI Env. Sol. (TOMZ) B-43,282 2 $2.00-$2.02
Where Food (WFCF) A-10,000 1 $0.00
A-Acquisition (Non Open Market), AB-Automatic Buy, AS-Automatic Sell, B-Bought, D-Disposition (Non Open Market), OE-Option Exercise, 
S-Sold, x-indirect holdings. Information obtained from Nasdaq.com.

ISSUE/EXCHANGE SYMBOL 1 2 ISSUE/EXCHANGE SYMBOL 1 2

AEHR TEST SYSTEMS (CM:AEHR) $19.44(10) 10/18 $1.95(8) ONE STOP SYSTEMS (GS:OSS) $4.90(10) 12/20 $2.73(9)

BETTER ONLINE SOLUTIONS (CM:BOSC) NOW IN DATABASE ORION ENERGY SYSTEMS (CM:OESX) $3.95(7) 11/19 $2.93(9)

BGC PARTNERS (GS:BGCP) $5.45(NR) 08/20 $2.89(8) RADA ELECTRONIC (CM:RADA) $10.78(9) 03/18 $2.16(10)

CF BANKSHARES. (CM:CFBK) $20.14(11) 03/17 $9.00(11) RETRACTABLE TECHNOLOGIES (A:RVP) $9.69(10) 01/20 $1.48(10)

*Price adjusted for 1-for-5 reverse split (Aug. '18) SAFE BULKERS (N:SB) $4.91(8) 05/19 $1.81(10)

CLEAN ENERGY FUELS (GS:CLNE) $8.67(9) 09/20 $2.57(9) SMITH-MIDLAND (QX:SMID) NOW IN DATABASE

DESWELL INDUSTRIES (GM:DSWL) $3.81(8) 05/20 $2.35(9) SONO-TEK CORP. (QB:SOTK) $4.65(10) 08/14 $1.11(8)

GALAXY GAMING (QB:GLXZ) $4.27(8) 05/17 $0.69(8) TABLE TRAC (QB:TBTC) $3.73(9) 07/19 $2.40(10)

INFORMATION ANALYSIS (QB:IAIC) $3.05(9) 03/21 $2.24(9) TRXADE HEALTH (CM:MEDS) $4.77(8) 08/19 $4.20(9)

INNOVATE CORP. (N:VATE) $3.79(9) 06/19 $2.34(12) *Price adjusted for 1-for-6 reverse split (Feb. '20)

INSIGNIA SYSTEMS (CM:ISIG) $7.50(10) 03/19 $8.82(10) WHERE FOOD COMES FROM (CM:WFCF) $13.48(10) 10/12 $5.80(9)

*Price adjusted for 1-for-7 reverse split (Jan. '21) *Price adjusted for 1-for-4 reverse split (Dec. '20)

LEATT CORP. (QB:LEAT) $24.00(11) 12/17 $1.92(10) WIDEPOINT CORP. (N:WYY) $5.21(8) 04/20 $3.50(8)

LIBERATED SYNDICATION (QB:LSYN) $3.05(7) 08/18 $1.61(8) *Price adjusted for 1-for-10 reverse split (Nov. '20)

MIND C.T.I. (GS:MNDO) $3.24(10) 02/21 $2.64(8) WILLIAMS INDUSTRIAL (QX:WLMS) $4.22(8) 01/21 $2.86(9)

THE FOLLOWING WE SAID SHOULD BE SOLD

(COLUMN 2 SHOWS THE DATE, PRICE AND BOWSER RATING WHEN WE RECOMMENDED THE STOCK BE SOLD)

SEACHANGE INT'L (GS:SEAC) $1.01 10/20 $0.76
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FOLLOW-THROUGH AND STOCKS TO SELL
WE ENCOURAGE SUBSCRIBERS TO BUY OUR STOCKS WHEN THEY ARE $3 OR LESS. HOWEVER, WHEN THEY GO ABOVE $3, WE FOLLOW THEM IN THE FIRST GROUP BELOW. IN BOTH 
OF THE FOLLOWING LISTS, COLUMN 1 GIVES THE SHARE PRICE AS OF 10/08/21 PLUS THE CURRENT BOWSER RATING. COLUMN 2 IN THE FIRST LIST BELOW INCLUDES THE MONTH/
YEAR WE ORIGINALLY RECOMMENDED THE ISSUE, THE PRICE PER SHARE THEN AND THE BOWSER RATING. (NR=not rated)

16x digital zoom for extra distance if needed. . . . Charles 
& Colvard (CTHR) broke ground on its first Signature 
Showroom, located within its corporate headquarters. . . . 
Fluent (FLNT) will make its opted-in data sets and first-party 
data generation solutions available through the Snowflake 
Data Marketplace. . . . INNOVATE Corp. (VATE) is the new 
name and symbol for HC2 Holdings (HCHC). . . . Liberated 
Syndication (LSYN) appointed Jonathan Charak as CFO. 
. . . One Stop Systems (OSS) won a new program for a 
government mobile intelligence command center. . . . Safe 
Bulkers (SB) entered into a new credit facility of $60 million 
with a five-year tenor. SB also entered into new period 
time charters for its recently acquired 2012-built Japanese 
Capesize class vessel to be named MV Stelios Y, for a 

duration of three years at a gross daily 
charter rate of $24,400; and its 2014-built 
Japanese Capesize class vessel MV Lake 
Despina. Lastly, SB agreed to sell MV 
Pedhoulas Fighter, a 2012 Chinese-built, 
Kamsarmax class, dry-bulk vessel at gross 
sale price of $23.7 million. . . . TableTrac's 
(TBTC) CasinoTrac casino management 
system will be used by Comanche Nation 
Entertainment of Lawton, OK, for the new 
Comanche Cache Casino that is under 
construction. . . . TOMI Environmental 
Solutions (TOMZ) closed a registered 
direct offering of 2,869,442 shares of its 
common stock priced at-the-market under 
Nasdaq rules. TOMZ also has received a 
purchase order from a multinational top 
five pharmaceutical company. Finally, the 
company launched a new Amazon store 
for select SteraMist products, including the 
recently launched SteraPak.

BRIEFS
Aehr Test Systems (AEHR) successfully completed a $25 
million “at-the-market” offering; 1.7 million shares were sold 
at an average sales price of $14.73 per share. . . . BGC 
Partners (BGCP) reaffirmed its previously stated outlook 
for the third quarter of 2021. . . . cbdMD (YCBD) signed 
a three-year exclusive strategic partnership agreement 
with Troon, LLC, for promotional and marketing services 
to help access distribution opportunities. . . . ClearOne 
(CLRO) entered into definitive agreements with investors 
to purchase 3,623,819 shares of common stock in a private 
placement priced at-the-market under Nasdaq rules. CLRO 
later launched a new professional-grade camera, the 
UNITE® 200 Pro, featuring a 20x optical zoom lens plus a 
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COMPANY OF THE MONTH... CONTINUED
common in the software industry and could assist 
EVOL in entering new markets.

Outlook and Risks
Sales outlook is positive. The expected exponential 
growth from the 5G and Internet of Things markets 
will boost EVOL sales as more companies use its new 
Evolution platform. For example, Cellcard Cambodia, 
with 4 million customers entering the 5G space, 
is enhancing its loyalty program via the Evolution 
platform. EVOL’s engagement with 5G companies 
and its history of successful product development are 
two significant catalysts moving forward. 
 The primary catalyst for the company, 
however, is the necessity for customer retention. 
Depending on the industry, it costs 5 to 25 times 
more to acquire a new customer rather than retain 
an existing one. This will drive demand over time and 
prevent any sudden weakness in top-line results. 
 Lastly, insiders and institutions own 26% and 
22% of the outstanding shares, respectively. This is 
reassuring for investors and increases the likeliness 
of institutional accumulation. Unfortunately, insiders 
mainly sold shares over the last year as share 
prices spiked. However, since the share price has 
dropped, insider selling has ceased, and the stock 
has returned to a reasonable entry point. 
 In conclusion, EVOL is expanding into 
new markets and has outstanding fundamentals. 
Revenue has been ramping back up and bottom-line 
results have been improving for four years. As long 
as dilution is limited and the company maintains its 
financial health, we believe that Evolution Systems 
has a promising future. 
Office: 9800 Pyramid Ct., Ste. 400, Englewood, CO, 
Phone: 303-802-1000, www.evolving.com

Financial Health
Evolving Systems has a long history of operational 
efficiency and healthy cash flows. With positive cash 
flows and a cash balance of $4.9 million, there is 
minimal liquidity risk which is beneficial for long-term 
investors due to the possibility of future synergistic 
acquisitions. Additionally, the company paid off the 
last of its long-term debt and has total debt of only 
$1.3 million. 
 Assets outweigh liabilities 1.8-to-1 and 
EVOL has a current ratio of 1.5 which is well above 
the average of leading software companies. As long 
as debt remains minimal and operating cash flows 
continue their long-term upward trend, EVOL will 
maintain financial stability. 
 Despite its lack of debt and large amount 
of cash on hand, the company filed for a $100 
million mixed shelf offering in March 2021. While 
it is typical for a company to sell additional shares, 
it is unusual for one with a history of positive cash 
flow. Management stated that, “there was no specific 
purpose… other than to keep our options open to 
raise more working capital if it makes sense.” 
 A shelf offering results in dilution but is 
dependent on how many shares are sold over time. 
The filing requires a company with a market cap of 
less than $75 million to limit the total shares sold 
in 12 months to one-third of the aggregate market 
value. Therefore, the dilution is limited unless the 
company triples in size. 
 Assuming the company raises working 
capital, the dilution can be overlooked if the assets 
are used efficiently. For example, management has 
expressed interest in strategic acquisitions in its 2021 
quarterly earnings calls.  Synergistic acquisitions are 

BUCKAROOS SPEAK
Mace Security Entry Point

I'm using the information in the July issue on 
optimizing entry points. What is the entry zone for 
Mace Security International (MACE)?

-Don M. (FORUMS)
If you have not yet entered MACE, it is trading at 
an attractive price point. While the earnings sell-off 
last quarter was disappointing, the stock still has a 
Bowser Rating of 10 and has gotten much cheaper. 
 Your goal is not to nail the low with your entry 
point, but rather to get a decent average for a long-
term position. Although small cap volatility promotes 
active trading, you want to simplify entries.  

Energy Stocks
Do you have any energy stocks that you would 
recommend? They are moving up way faster than 
they should be. 

-Steven R.
We have recommended quite a few energy stocks in 
the past. Currently, there are two in the newsletter, 
one of which is oil and gas related: ENGlobal Corp. 
(ENG), although it is not profitable on a ttm basis. 
 Energy stocks usually have high debt, 
meaning they rarely meet Company of the Month 
criteria. However, we are constantly scanning for 
fundamentally-sound companies, especially in hot 
industries. Energy stocks are no exception.
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Beginner's Portfolio Explanation
As volatility remained high this month, the Beginner's Portfolio dropped slightly. Current Holdings Value 
dropped 4.4% as multiple holdings underperformed. Safe Bulkers (SB) doubled from the purchase price, 
resulting in the sale of half the position and a boost to Proceeds from Sales. The net result is a 1.4% drop in 
the portfolio's total value.

EARNINGS
Quarter 
Ended

Current 
Sales

Same 
Period 

Last Year
Current 

Earnings

Same 
Period 

Last Year Comments
Aehr Test Systems (AEHR) 08/31/21 $5,646,000 $2,012,000 $696,000 $107,000 (A)
BAB, Inc. (BABB) 08/31/21 $788,753 $624,420 $132,762 $103,611 (B)
MamaMancini's (MMMB) 07/31/21 $12,064,584 $10,247,564 $431,925 $739,767 (C)

Beginner’s Portfolio Up 471%
BOUGHT: None this month SOLD: SB (100 Shares) @ 4.90 = $490

Cost 10/08/21 Cost 10/08/21 Cost 10/08/21 Proceeds

LEAT* 488/Jan ‘18 2,400 YCBD 600/Dec '20 354 KTEL 219/Jun '21 173 From Sales

BOSC 510/Aug ‘18 644 TBTC 587/Feb '21 746 ARC 530/Aug '21 582 16,921

ISIG 262/Apr '19 210 MNDO 586/Mar '21 648 BABB 157/Aug '21 160 490

VATE 460/Jul '19 758 SB* 490/Apr '21  491 PRKA 169/Aug '21 123 17,411

BUKS 134/Mar '20 120 IAIC 573/Apr '21 650 TOMZ 406/Aug '21 241

BGCP* 512/Sep '20 545 IBAL 371/May '21 354 CTHR 586/Sep '21 580

Current Holdings Value: 9,779

Original cost for all stocks: $4,766 *Half of original holdings Proceeds from Sales: 17,411

Total Value of Portfolio: 27,190
Gain: 27,190 minus 4,766 = 22,424

Percentage of gain: 22,424 divided by 4,766 x 100 = 470.5 Compound Annual Growth Rate: 9.06%

Comments: This is a simulated portfolio for those who would like to actively participate in the stock market…They want an ap-
proach that will serve as a learning situation…An investment of up to $600 a month is required…With each new Company of 
the Month, 100 shares are purchased until we had 18…We began using 200 shares each in 2017 to use more cash... We use an 
internet broker…We follow the Bowser Game Plan. Portfolio started Sep. ’01.

compared to initial months of the COVID-19 
pandemic that occurred in the second and third 
quarters 2020.
Carl Wolf, chairman and CEO of MMMB: "These 
sales figures were driven by our previously-
announced product placements, many of which 
began to ship in the second quarter. Profits 
were temporarily offset by elevated commodity 
and shipping costs as well as one-time 
extraordinary expenses related to our Nasdaq 
listing fee and additional shareholder meeting 
requirements. Our go-forward sales forecasts 
continue to increase given our planned price 
increases, and I would expect to see margin 
improvement by year-end. I firmly believe we 
are still in the early innings of MMMB’s growth. 
We will continue to scale operations and are 
poised for success on all fronts. We look 
forward to seeing what the future holds for our 
brand."

Gayn Erickson, president and CEO of AEHR: 
"We are off to a strong start for fiscal 2022. We 
believe silicon carbide power semiconductors 
have emerged as the preferred technology for 
the electric power conversion and control of 
the electric engines in what are called traction 
inverters as well as the on-board electric vehicle 
battery chargers. With our record bookings 
and the strength of our semiconductor test 
and burn-in solutions, as well as the positive 
response we are getting from multiple new 
potential customers in the silicon carbide 
space, we are confident in our growth and are 
raising our guidance for revenue for the year.”
BABB's royalty revenue and marketing fund 
revenue increased in the third quarter 2021, 
primarily because of state restrictions being 
lifted relating to COVID-19 for restaurants and 
more on-line, curb-side and delivery options 
instituted by franchisees in late 2020 and 2021 

(A)

(B)

(C)



FIVE BOWSER STOCKS UP AND DOWN
Aehr Test System (AEHR) UP 132% TOMI Environ. (TOMZ) DOWN 43%

TechPrecision (TPCS) UP 43% cbdMD, Inc. (YCBD) DOWN 26%

Sono-Tek (SOTK) UP 36% Retractable Tech. (RVP) DOWN 23%

ENGlobal (ENG) UP 18% Better Online (BOSC) DOWN 23%

Safe Bulkers (SB) UP 18% Spar Group (SGRP) DOWN 19%
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NOTES BY THE EDITOR
Bowser stocks had a fantastic month 
considering the volatility from stocks as a 
whole. Aehr Test Systems (AEHR) continued 
to shine, and TechPrecision (TPCS) jumped 
for a fourth consecutive month. 
 Shipping stocks made another 
push higher, and the energy sector soared on 
supply headlines. While this boosted a few of our 
recommendations, the stock market pullback has 
not eased up since early September. Be sure to use 
the Bowser Game Plan (on page 2) to manage risk.

Announcing the newly-reformatted Bowser 
Database! We've updated the Database for the 
first time in years to include more information 
on only high-quality stocks.
 The new Database, which has been renamed 
as the Low-Priced Investment Ideas Database, 

also includes top picks each quarter for Income, 
Growth and Value investment styles.
 For more information, visit https://
thebowserreport.com/database/. For questions 
or to request a sample, email customerservice@
thebowserreport.com.
 Quarterly issues are available for $39 (single 
copy) or $99 for an annual subscription. Through the 
end of October, get 30% off an annual subscription 
with the coupon code LAUNCH at checkout ($69 
versus $99).


