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Earnings season analysis; Part 1
Examining the good, the bad and the exceptional
Every three months we hit earnings season, when the 
majority of our recommended companies report their 
earnings. The way publication dates worked out, we have 
to split this quarter’s earnings season between the August 
and September newsletters. So, this month, we recorded 
14 companies’ earnings reports. We thought sharing our 
insight into these reports would be informative. So, below 
we discuss the good, the bad and the exceptional.

THE GOOD
Leading the way for the good earnings reports is Alpha 
Pro Tech (APT), which we recommended in November 
of 2013. Alpha Pro Tech manufactures a number of 
products all designed to protect people, other products 
and the environment. The company has posted a number 
of increasing quarters in a row, including the most recent 
results for the quarter ended 06/30/14.
 In this quarter, sales went up about 10%, from 
$11.2 million a year ago to $12.3 million in 2014. Each of 
the company’s business segments reported higher sales, 
with the Building Supply segment setting a high bar after 
its TECHNOplyTM roof underlayment product quadrupled 
sales compared to a year ago.
 APT continued reporting a decent gross profit, 
upping that figure by 11% compared to the same period 
last year. The higher revenues, coupled with the increased 
gross profit, contributed to the company’s 89% increase 
in net income year-over-year. The company grew its 
earnings from $474,000 in the quarter ending 06/30/13 
to $895,000 in the quarter ending 06/30/14.
 All the while, Alpha Pro Tech’s balance sheet 
remained consistently solid, with an exceptional total 
current assets-to-liabilities ratio of 27.2-to-1. The 
company also has no long-term debt and a book value of 
just under $2/share.
 Also reporting good earnings was Repro-Med 
Systems (REPR). Repro-Med was never a true Company 
of the Month, but this medical device firm made its way 
into the newsletter after a subscriber recommended we 
take a look at it in the July 2010 issue.
 Repro-Med’s sales increased a commendable 
40.5% in its most recent quarter ended 05/31/14, 
compared to the same period last year. Sales grew 
from $1,876,386 to $2,637,021. Operating profit nearly 

doubled, growing from $125,099 to $241,099 over that 
same period. Meanwhile, net income more than doubled 
over that period, growing from $73,354 to $158,056, up 
115.5%.
 REPR has a total current assets-to-liabilities ratio 
of 5.4-to-1, and no long-term debt.
 DLH Holdings (DLHC) continued to grow 
fundamentally, with a 16.6% year-over-year in sales, and 
a 269.1% increase in net income. This earnings report 
falls in line with DLHC’s growth after restructuring a few 
years ago.
 Another positive from this earnings season 
includes Golden Enterprises’ (GLDC) growth in earnings 
from a $450,744 loss for the three months ended 
05/31/13 to a $684,958 gain for the three months ended 
05/30/14. GLDC’s revenues did slip just under 2%. 
 Where Food Comes From (WFCF) also reported 
a generally positive report, with a 53% increase in second 
quarter revenues, and a 34% increase in second quarter 
gross profit. The company did, however, report an 8.3% 
decrease in net income, from $56,625 to $51,933.

THE BAD
Now, for the bad, we’ll begin with IEC Electronics Corp 
(IEC), which found its way into the newsletter in the July 
2008 issue. Now above $3 a share and featured on page 
5, IEC provides electronic manufacturing services. In its 
most recent quarter ended 06/27/14, sales slid from 
$35,154,000 in the same period of 2013 to $32,992,000, 
a 6.2% decrease.
 In fact, IEC reported decreases across the board. 
The company also showed a 24.8% decrease in gross 
profit, and a 94.2% decrease in net income. Net income 
fell from $382,000 for the three months ended 06/28/14 
to $22,000 for the three months ended 06/27/14.
 IEC Electronics’ balance sheet remained about 
the same, with a total current assets-to-liabilities ratio 
of 2.2-to-1, and a book value of $3.12 a share. The 
company’s long-term debt decreased from $34 million to 
$31.6 million.
 Another company also reporting a negative 
earnings report is CPS Technologies Corp (CPSH), which 
we recently recommended (April 2014). CPSH’s revenues 
decreased 3.1% in the quarter ended 06/28/14, compared 
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Market Overview
This month, we had to make a couple of changes to the 
Bowser Microcap Stock Index. Food Technology Services 
(VIFL) and NTS, Inc (NTS) were each acquired. As a result, 
we replaced them with Where Food Comes From (WFCF) 
and Creative Learning Corp (CLCN), respectively. The 
changes slightly altered the weighting of the Index.
 All in all, the Bowser Index slid from 659.73 on 
July 3, to 591.21 on August 8, a 10.4% drop. Part of this 
drop is attributable to the changes in weighting. However, 
it was a down month for most indexes, especially the 
smaller Russell 2000 Index. Each index dropped at least 
two percentage points.

•NASDAQ Composite: DOWN 2.6% 
•S&P 500: DOWN 2.7%
•Dow Jones Industrial Average: DOWN 3.0%
•Russell 2000: DOWN 6.4% 

For more frequent index updates, visit thebowserreport.com/blog

The Bowser Game Plan
1. DO NOT PAY more than $3/share for a stock.
2. CREATE A PORTFOLIO of 12 to 18 stocks. Diversification is important.
3. DO NOT SELL when a stock goes above $3/share and is moved to Page 5.
4. DO NOT SELL when a stock moves to a lower category.
5. SELLING PLAN: Sell half of your holdings when the stock doubles from your purchase price. Sell the remainder after the stock 
drops 25% from its most recent high. If the stock drops 50% without doubling, sell all shares.
6. RECORD proceeds from sales.
7. PORTFOLIO EVALUATION = current value of portfolio + proceeds from sales
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healthy/natural line. It was able to improve snack 
segment margins, which led in part to its double digit 
earnings increase.
 Total current assets grew as inventories 
increased considerably. Long-term debt decreased, and 
shareholders’ equity jumped 7.8%.
 JOEZ, after the acquisition of Hudson, has been 
trying to regain consistent profitability. Its most recent 
report, covering the quarter ended 05/31/14, showed a 
very high 56% increase in revenues, along with a near 
triple digit 99.4% increase in earnings year-over-year.
 The company finally seems to have found its 
footing, projecting continued higher results for the rest 
of 2014.
 SLP, a provider of simulation and modeling 
software, was our Company of the Month in May 2010. 
Now above $3 and on page 5, the company has continued 
to grow with its most recent quarter as no exception.
 The company reported double digit increases in 
revenues, gross profit and net income. Revenues jumped 
20.9% year-over-year, gross profit, 32.9% over the same 
period and net income, 31.7%.

to the quarter ended 06/29/13. Over that same period, 
gross profit decreased 22.4%, from $1,363,298 to 
$1,058,336.
 Perhaps the most negative aspect of CPSH’s 
report was the $57,417 loss for the quarter ended 
06/28/14, compared to a $236,502 gain for the quarter 
ended 06/29/13. This loss mainly stemmed from the 
decrease in revenues coupled with a 3.5% increase in 
cost of sales and a 14.4% increase in operating expenses.
 As was the case with IEC Electronics, CPS 
Technology’s balance sheet remained steady. In the 
most recent quarter, the company posted a 3.3-to-1 total 
current assets-to-liabilities ratio with no long-term debt.
 Another negative result stemming from this 
earnings season is Riverview Bancorp’s (RVSB) 54.9% 
decrease in net income. The company’s earnings fell 
from $1,640,000 (06/30/13) to $740,000 (06/30/14).

THE EXCEPTIONAL
Having covered the good and the bad, there are  four 
companies that reported better-than-good results. 
Posting quite exceptional figures are Evolving Systems 
(EVOL), Inventure Foods (SNAK), Joe’s Jeans (JOEZ) and 
Simulations Plus (SLP).
 We recommended mobile services company, 
EVOL, in May 2009, and since then, it has yielded our 
subscribers considerable profits even after a 1-for-3 
reverse stock split in July 2009.
 For the most recent quarter ended 06/30/14, 
EVOL posted a 37.2% increase in year-over-year revenues, 
which grew from $5,785,000 to $7,939,000. Income from 
operations also grew over the same period, more than 
doubling from $1,252,000 to $2,617,000. All of this led 
to a considerable 84.4% increase in net income.
 Meanwhile, the company’s total current assets-
to-liabilities ratio grew to 2.7-to-1 as current assets grew 
and current liabilities shrunk. The company’s backlog also 
increased, up 21% from $10.3 million to $12.5 million. 
 SNAK is another Bowser success story, joining 
the newsletter well over a decade ago (September 2000). 
In the most recent quarter, the company posted large 
increases in revenues, gross profits and net income of 
33.9%, 47.3% and 75.7%, respectively. 
 The company increased sales by 57.5% in its 
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COMPANY OF THE MONTH
Sono-Tek Corp (SOTK) is continuing our recent trend of 
re-recommending former Companies of the Month. As we 
said in the March 2014 newsletter, re-recommendations 
happen as a previous pick dramatically turns around its 
financials and business prospects.
 In SOTK’s case, we recommended the company 
originally in November 2010. At that time, the company 
possessed a unique technology, was growing at a fast 
rate and was trading under $1 a share.
 However, less than two years after recommending 
the company, we suggested selling Sono-Tek because its 
financials were trending downward in 
conjunction with its share price.
 Now, a year and a half after 
our sell recommendation, the company 
has righted its financials, and its share 
price has followed. As a result of this 
and new prospects, we feel it’s time to 
reintroduce Sono-Tek as a Company of 
the Month.

BUSINESS
In 2010, Max Bowser described Sono-Tek’s unique, 
technology, ultrasonic atomizing:
 Ultrasonic nozzle 
systems pulverize low-to-
medium viscosity liquids by 
converting electric energy into 
mechanical motion in the form 
of high frequency ultrasonic 
vibrations that break liquids 
into minute drops which can 
be applied to surfaces at a low 
velocity.
 This process has many advantages not the 
least of which is lower costs. Another advantage is the 
uniformity of the coating. By splitting up the liquid into 
smaller, uniform drops, a more even coat is applied when 
compared to traditional coating methods.
 These precise coatings are essential to a variety 
of end products, including circuit boards, fuel cells, solar 
cells, medical devices and more. 
 One application of growing interest is in food. 
We have seen, with companies like Where Food Comes 
From (WFCF) and Innovative Food Holdings (IVFH), that 
the food industry is growing in the United States and 
internationally. People are becoming more aware of 
where their food originates and what it consists of. Sono-
Tek’s technology allows for the slightest anti-bacterial 
and/or flavor coatings to be applied to food products.

FINANCIALS
As we indicated above, Sono-Tek’s financials took a 

tumble during the 2013 fiscal year ended February 28, 
2013. During that 52-week period, revenues slipped 21% 
and earnings, 91%. Fiscal 2014 was a year of recovery, 
however, as the company reported increases in both 
revenues and earnings of 8% and 266%, respectively.
 In the most recent quarter, which ended May 31, 
2014, SOTK reported a slight 2% increase in sales. As for 
the net income, the company posted a 10% decrease. 
Operating expenses increased, contributing in large part 
to the smaller earnings figure.
 Despite this decrease in earnings, the company 

is very bullish about its prospects. The 
company’s CEO, Dr. Christopher L. 
Coccio, forecasted, “We are targeting 
double digit sales growth versus last 
year, based on promising developments 
in the food industry and specialty 3D 
glass coating segments in particular.”
 On the balance sheet, Sono-Tek 
is in good standing. The company’s total 

current assets-to-liabilities ratio is a solid 4.5-to-1. The 
company has a more than acceptable working capital 
of $4.8 million. However, with a long-term debt of $1.4 

million (decreasing) and a book 
value of just $0.45/share, there 
is room for improvement.

MANAGEMENT
Dr. Coccio leads the company as 
its chairman and CEO, positions 
he has held since 2007 and 
2001, respectively. He owns 
664,781 shares (or 4.6%) of the 

company’s common stock.
 Insiders of the company own a decent 19.1% (or 
2,812,762 shares) of the common stock. There are also 
two beneficial owners:
 •Herbert Spiegel--756,931 shares (5.2%); and
 •Norwood Venture--1,084,672 shares (7.5%).

THE BOTTOM LINE
Sono-Tek Corp is a company that we recommended 
selling over a year ago with dwindling financials and a 
grim outlook. Dr. Coccio and his team have managed to 
turn the company around. Financially, Sono-Tek is back on 
track with increasing revenues and earnings and a sound 
balance sheet. 
 With no large competitors in the ultrasonic nozzle 
field, Sono-Tek is poised to capitalize on its budding 
prospects, food and 3D glass in particular. 
Office: 2012 Route 9W, Milton, NY 12547, Tel: 845/795-
2020, Fax: 845/795-2720, www.sono-tek.com

2013 2014 2015 (A)

REVENUES $9,542,354 $10,278,938 $2,420,699

INCOME(LOSS) $132,251 $484,474 $66,642

WORKING CAPITAL $4,679,683 $4,750,274 $4,767,505

BOOK VALUE $0.41 $0.45 $0.45

TOTAL SHARES 14,484,200 14,541,869 14,709,773

FLOAT N/A N/A 10,320,000

(A) THREE MONTHS ENDED 05/31/14

OTC QB:SOTK
BOWSER RATING: 8

Last 12 Months:
$0.69-1.26
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MINIPRICED STOCKS IN BUYING RANGE
SYMBOLS: (N) NEW YORK STOCK EXCHANGE; (A) NYSE AMEX; (GM) NASDAQ GLOBAL MARKET, WAS NATIONAL MARKET; (CM) NASDAQ 
CAPITAL MARKET, WAS THE SMALL CAP MARKET; (GS) GLOBAL SELECT MARKET; (OB) BULLETIN BOARD; (QB) OTC QB MARKET; (NR) NOT 
RATED; #-PREVIOUSLY APPEARED ON LIST, BUT WAS REMOVED BECAUSE IT HAD RISEN ABOVE $3.00/SHARE; FIGURES IN PARENTHESIS ARE 
LOSSES; C-CANADIAN DOLLARS.

Date of
Recommend & 

Market Issue/Trading Symbol Principle Business
Price

08/08/14

Long-
term Debt 
(Millions)

Sales 
Updated 

Quarterly 
(Millions)

Income/Loss
Updated 

Quarterly 
(Millions)

Shares 
Outstanding 

(Millions)
Bowser 
Rating

CATEGORY ONE: OUR BEST PICKS
11/13(A) ALPHA PRO TECH (APT) BUILDING/MEDICAL SUPPLIES 2.45 $0.000 $45.5 $2.754 18.3 11
03/14(A) COMMAND SECURITY (MOC) SECURITY PERSONNEL/SERVICES 1.99 $0.000 $156.7 $1.110 9.5 11
09/13(QB) CREATIVE LEARNING (CLCN) EDUCATIONAL PROGRAMS FOR KIDS 2.14 $0.000 $6.8 $1.507 11.8 11
01/14(CM) DLH HOLDINGS (DLHC) GOVERNMENT SERVICES SOLUTIONS 2.00 $0.000 $59.0 $0.591 9.6 9
06/14(A) DYNASIL CORP (DYSL) OPTICAL COMPONENTS 1.75 $3.674 $42.8 $0.624 15.1 8
07/14(QB) FITLIFE BRANDS (FTLF) NUTRITIONAL SUPPLEMENTS 2.60 $1.821 $20.0 $1.598 8.1 9

12/12(CM) JOE’S JEANS INC (JOEZ) WOMEN’S/MEN’S APPAREL 1.07 $82.393 $175.4 ($1.938) 68.2 8

# 04/11(A) LIBERATOR MEDICAL (LBMH) MEDICAL SUPPLIES FOR SENIORS 2.93 $1.500 $71.1 $8.039 52.8 10

Office: 2979 SE Gran Park Way, Stuart, FL, Tel: 772/287-2414, www.liberatormedical.com

# 10/09(CM) LRAD CORP (LRAD) SOUND ACOUSTIC TECHNOLOGY 2.24 $0.000 $20.2 $2.481 33.1 9

# 02/10(CM) MANHATTAN BRIDGE (LOAN) SHORT-TERM COMMERCIAL LOANS 2.45 $0.000 $1.9 $0.618 6.1

Office: 60 Cutter Mill Rd., Ste. 205, Great Neck, NY 11021, Tel: 516/444-3400, www.manhattanbridgecapital.com
# 08/12(CM) NEWTEK BUSINESS (NEWT) SMALL/MEDIUM BUSINESS SOLUTIONS 2.42 $95.013 $140.2 $7.467 37.0 8

08/14(QB) SONO-TEK CORP (SOTK) ULTRASONIC NOZZLES 1.11 $1.428 $10.3 $0.477 14.7 8

# 02/13(A) WIRELESS TELECOM (WTT) WIRELESS TELECOM SOLUTIONS 2.40 $0.000 $33.8 $3.842 23.9 10

CATEGORY TWO: WORTHY OF CONSIDERATION
# 12/11(A) AMERICAN SHARED HSPT (AMS) TURNKEY TECHNOLOGY SOLUTIONS 2.60 $30.765 $17.0 ($0.433) 4.6 NR

04/14(QB) CPS TECHNOLOGIES (CPSH) ADVANCED MATERIAL SOLUTIONS 2.85 $0.000 $22.2 $0.919 13.1 8
# 05/13(A) ENSERVCO CORP (ENSV) NOW ABOVE $3/SHARE; SEE PAGE 5

10/13(QB) INNOVATIVE FOOD (IVFH) SPECIALTY FOOD PROVIDER 1.29 $0.543 $23.9 ($1.327) 8.0 8
# 12/06(A) ITERIS (ITI) OUTDOOR MACH VISION SYS/SENSORS 1.63 $0.000 $66.5 $1.415 32.7 8

07/13(CM) LIGHTPATH TECH (LPTH) OPTICAL COMPONENTS 1.19 $0.008 $11.9 ($0.659) 14.3 NR
04/13(CM) SPAR GROUP (SGRP) MERCHANDISING AND MARKETING 1.44 $3.679 $115.0 $2.937 20.7 7

# 12/13(CM) XRS CORP (XRSC) NOW ABOVE $3/SHARE; SEE PAGE 5
CATEGORY THREE: VERY SPECULATIVE
# 03/13(GM) ADDVANTAGE TECH (AEY) CABLE TV EQUIPMENT 2.37 $1.319 $33.1 ($0.152) 10.0 NR

08/13(QB) DIRECT INSITE CORP (DIRI) E-INVOICING SOLUTIONS 0.55 $0.029 $8.6 ($0.006) 12.8 NR
# 06/08(A) FLEXIBLE SOLUTIONS (FSI) SPECIALTY CHEMICALS 1.24 $0.922 $15.1 $1.600 13.2 7
# 06/12(A) GOLDFIELD CORP (GV) ELECTRICAL CONSTRUCTION 1.56 $19.700 $88.6 $2.323 25.5 NR

08/11(A) GSE SYSTEMS (GVP) SERVICES NUCLEAR & PETRO IND 1.64 $0.000 $43.9 ($11.380) 17.9 NR
# 03/11(A) INTELLIGENT SYSTEMS (INS) VENTURE CAPITAL FIRM 1.61 $0.000 $16.0 $0.358 9.0 7

12/13(QB) KONARED CORP (KRED) SELL; SEE PAGE 7
07/10(QB) REPRO-MED SYSTEMS (REPR) DESIGN/PRODUCTION OF MED PROD 0.29 $0.000 $9.4 $0.789 37.1 8

# 04/14(CM) SMARTPROS INC (SPRO) PROFESSIONAL LEARNING SERVICES 1.94 $0.000 $16.6 $0.115 4.7 8
# 10/12(QB) WHERE FOOD CMS FRM (WFCF) FOOD VERIFICATION SERVICES 2.43 $0.151 $6.6 ($0.114) 22.7 8

We recommend only purchasing companies rated 8 or higher. If a company’s rating drops do not sell. For when to sell, refer to the Game Plan on page 2.

GSE Systems (GVP) announced $9.5 million in new orders 
covering accident modeling, simulation and engineering 
services. The orders from different clients include: $3.9 
million in nuclear simulation projects; $2.5 million 
for fossil simulators; $1.4 million in nuclear simulator 
upgrades; $1.3 million for a variety of projects in Europe; 
and $0.4 million in other various contracts.

GSE Systems announced $9.5 million in orders

 The next couple announcements included a 
milestone 600th franchise, which opened in San Jose, 
California.
 The company also announced a master franchise 
in New Zealand, calling for the development of 18 Bricks 
4 Kidz® units throughout the country.

CATEGORY CHANGES
This month we have a couple of category changes 
because of earnings, one of which is moving up: 
 Joe’s Jeans (JOEZ) is climbing from Category 3 to 
Category 1. The company finally seems to have righted its 
financial ship after its buyout of Joe Damadian’s earn out 
agreement, and the acquisition of Hudson Clothing.
 CPS Technologies (CPSH), however, is sliding 
from Category 1 to Category 2. CPSH reported a drop in 
both revenues and earnings. 

Creative Learning Corp (CLCN) announced new 
developments. The first was a roll out of the company’s 
latest franchise concept: Sew Fun Studios®. Sew Fun 
introduces sewing to both children and adults.

Creative Learning continues growth
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FOLLOW-THROUGH AND STOCKS TO SELL
WE ENCOURAGE SUBSCRIBERS TO BUY OUR STOCKS WHEN THEY ARE $3 OR LESS. HOWEVER, WHEN THEY GO ABOVE $3, WE FOLLOW THEM IN THE FIRST GROUP BELOW. IN BOTH OF THE 
FOLLOWING LISTS, COLUMN 1 GIVES THE SHARE PRICE AS OF 08/08/14 PLUS THE CURRENT BOWSER RATING. COLUMN 2 IN THE FIRST LIST BELOW INCLUDES THE MONTH/YEAR WE ORIGI-
NALLY RECOMMENDED THE ISSUE, THE PRICE PER SHARE THEN AND THE BOWSER RATING. (NR=not rated)

ISSUE/EXCHANGE SYMBOL 1 2 ISSUE/EXCHANGE SYMBOL 1 2

AROTECH CORP (GM:ARTX) $3.37(11) 02/14 $2.66(11) KEY TRONIC CORPORATION (GM:KTCC) $10.20(7) 11/08 $1.57(10)

ATLANTIC AMERICAN (GM:AAME) $4.19(9) 02/12 $2.05(8) LIBERATOR MEDICAL HLDGS (N:LBMH) NOW $2.93; SEE PAGE 4

AVALON HOLDINGS (A:AWX) $4.41(8) 05/11 $2.90(9) MANHATTAN BRIDGE CAPITAL (CM:LOAN) NOW $2.45; SEE PAGE 4

CIMATRON LIMITED (CM:CIMT) $6.12(10) 02/08 $2.75(8) RIVERVIEW BANCORP (GS:RVSB) $3.78(7) 06/13 $2.30(9)

ENSERVCO CORP (A:ENSV) $3.14(9) 05/13 $1.28(8) SIMULATIONS PLUS (CM:SLP) $6.20(8) 05/10 $2.46(9)

EVOLVING SYSTEMS (CM:EVOL) $9.86(8) 05/09 $3.68(8) TUCOWS INC (CM:TCX) $15.70(8) 01/13 $6.00(8)

*Price adjusted: 1-for-3 reverse split 07/09 *Price adjusted: 1-for-4 reverse split 12/13

FIELDPOINT PETROLEUM (A:FPP) $4.35(8) 10/08 $2.24(8) VERSAR INC (A:VSR) $3.35(7) 10/11 $2.76(10)

GOLDEN ENTERPRISES (GM:GLDC) $4.26(10) 02/09 $2.35(9) VERTEX ENERGY (CM:VTNR) $8.39(9) 06/11 $1.95(9)

IEC ELECTRONICS (A:IEC) $4.15(NR) 07/08 $1.99(8) XRS CORP (CM:XRSC) $3.03(7) 12/13 $2.50(10)

INVENTURE FOODS (CM:SNAK) $11.76(11) 09/00 $2.56(8)

THE FOLLOWING WE SAID SHOULD BE SOLD

(COLUMN 2 SHOWS THE DATE, PRICE AND BOWSER RATING WHEN WE RECOMMENDED THE STOCK BE SOLD)
SPINE PAIN MGMT (QB:SPIN) $0.35(NR) $0.24(04/14) TENGASCO INC (A:TGC) $0.44(NR) 09/13 $0.42(NR)

OPEN MARKET INSIDER TRANSACTIONS IN JULY
COMPANY SHARES TRADED # OF TRADES PRICE RANGE
Arotech Corp AS-27,000 3 $4.46
Iteris OE-2,500 1 N/A
KonaRed Corp S-60,000 3 $0.49-0.51
Where Fd Cms Frm S-200,000 2 $2.00
AS-Automatic Sale, B-Bought, OE-Option Exercise, S-Sold, x-indirect holdings. Information obtained 
from Yahoo! Finance.

BRIEFS required before filing the company’s report for the fiscal 
year ended 03/31/14. Due to the company’s inability 
to file its 10-K, NYSE MKT informed the company of its 
noncompliance with the exchange’s listing standards. 
The company should file its report in the next few weeks, 
regaining compliance. Iteris also announced that Chuck 
McBride, the company’s vice president of finance and 
CFO, has resigned. Craig Christensen has stepped in as 
interim CFO. . . . Key Tronic Corp (KTCC) signed a letter 
of intent to acquire CDR Manufacturing for $46.9 million 
in cash. CDR has annual revenues of approximately 
$120 million, providing printed circuit board assembly 
and other EMS services. . . . LRAD Corp’s (LRAD) LRAD 
2000X was named the “Best Long Range Acoustic Hailing 
Service” in the Government Security News 2014 Airport, 
Seaport, Border Security Awards Program. . . . Manhattan 
Bridge Capital (LOAN) closed its previously announced 
public offering of 1,754,386 common shares. The shares 
were offered to the public at a price of $2.85 a share, 
raising $5,000,000 in gross proceeds before deducting 
underwriting discounts and commissions and other 
offering expenses. . . . Newtek Business Services (NEWT) 
hit the $1 billion mark of approved loans since 2003. The 
company also announced a partnership with Randolph-
Brooks Federal Credit Union, allowing Randolph-Brooks 
customers to consult NEWT’s business service specialists. 
. . . Simulations Plus (SLP) will pay a $0.05/share cash 
dividend on August 11 to shareholders of record as of 

August 4. The company also entered into an 
agreement to acquire Cognigen Corp, which 
should add about $5 million in revenues 
during the coming fiscal year. . . . SPAR 
Group (SGRP) expanded its partnership with 
Somerset Group into the U.S. after an eight-
year relationship in Canada.

American Shared Hospital (AMS) announced 
proposed 2015 CMS Gamma Knife and proton therapy 
reimbursement rates of about $5,600. . . . Avalon Holdings 
Corp (AWX) purchased all of the assets of The Magnuson 
Grand Hotel in Howland, OH. . . . ENSERVCO Corp (ENSV) 
received approval for a five-year, $40 million revolving 
credit facility through PNC Business Credit, replacing 
the company’s prior $16 million revolving credit facility 
and term loan through PNC. . . . FitLife Brands (FTLF) 
approved a share repurchase program, enabling the 
company to purchase up to 5% of the public float over 
the next 12 months. . . . Flexible Solutions International 
(FSI) reported a 16% year-over-year decrease in second 
quarter revenues. The company also announced that the 
City of Wichita Falls, TX approved a WaterSavrTM project 
for Lake Arrowhead Reservoir. . . . Golden Enterprises 
(GLDC) announced the approval of a $0.03125 per share 
cash dividend, payable on August 6 to shareholders of 
record as of July 28. . . . IEC Electronics (IEC) adopted a tax 
benefit preservation plan to preserve the value of its net 
operating loss carry forwards. . . . Inventure Foods (SNAK) 
introduced Rader Farms® Fruit PLUS Vitamins, the first-
ever fortified whole frozen fruit product. The company 
also announced two new Jamba® fruit and vegetable 
smoothies, Blue Fusion and Red Fusion. . . . Iteris (ITI) is 
working diligently with its auditors to complete the audit 
of its 2014 fiscal results. However, additional time will be 
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BOWSER BUCKAROOS SPEAK
DATABASE QUESTIONS

I subscribed to the Bowser Database for a year and just 
received my first issue. I have a couple of questions:
 1. Is the Database available online? Does it come 
in an Excel spreadsheet that I can work with?
 2. I am looking at Alaska Communication Systems 
(ALSK). The Database says the company has annual sales 
of $349 million and an annual net income of $160 million. 
Are they really netting a profit of about 45% of sales?

--Larry Brodeur, Claremont, NH
If you remind us each time a new Database publishes, we 
will email a copy of the PDF to you. However, because the 
Database is a working document, we don’t have a readily 
available Excel version.
 We verified the Database’s line on Alaska 
Communications with Yahoo! Finance’s data. And, we 
came up with the same numbers. According to the 
company’s 10-K Annual Filing with the SEC, ALSK reported 
a $204.2 million net gain on disposal of assets. The 
company explains, “The gain on the disposal of assets 
recorded was associated with the sale/contribution 
of wireless assets in connection with the formation of 
Alaska Wireless Network (AWN).”
 Because this is a considerable one-time gain, we 
do not value it as we would a recurring contribution to 
the company’s bottom line. Since it is a one-time gain, 
investors should not expect similar gains in the future.

THE GAME PLAN AND AVERAGING DOWN
I bought SmartPros Limited (SPRO) at $3 and then 
averaged down. My average purchase price is now $2.80. 
According to the Game Plan, should I be selling at $1.40?

--Leon Perlman, Goteborg, Sweden
Because averaging down changes your average purchase 
price, you’ll want to adjust accordingly to account for the 
Game Plan’s selling parameters. So, in Leon’s case, the 
50% sell rule would apply at $1.40, instead of the initial 
$1.50. On the other hand, the doubling price would go 
down from $6 to $5.60.

CHEERS TO A DOUBLE
I bought Manhattan Bridge Capital (LOAN), which just 
doubled so I sold half of my position. I really look forward 
to your reports. Great day for cheers!

--Jeanne Brining, Fredericksburg, VA
As we have said countless times before, hearing our 
subscribers’ success stories makes us happier than 
anything else! Manhattan Bridge was in the newsletter 
for quite some time prior to making its recent upswing 
(patience is key). However, this appreciation in price, we 
are sure, has helped many subscribers reach a double.

 After hitting $4, the stock pulled back to around 
$2.35, which is where it is currently trading. So, quite 
a few of our subscribers should be out of the company 
now (unless they are holding on to it for the considerable 
dividend).
 Investors loved the dividend increase, driving the 
stock price up. Then, according to an email from Robert 
Schwind, investors sold off after the company announced 
a secondary offering. Once the offering was postponed, 
however, investors jumped back in.

CORRECTING OUR FIGURES
I don’t think that the shares outstanding figure for 
Wireless Telecom (WTT) on page 4 of the July 2014 
newsletter reflects the share buyback you announced in 
a previous issue.

--John Wagner, Torrance, CA
As our subscribers so often are, John is absolutely correct. 
Thanks for checking our facts!
 What John is referring to is the press release 
that Wireless Telecom issued back in April 2014. We 
reported on this press release on page 4 of the May 2014 
newsletter.
 To sum up the press release, Wireless Telecom 
repurchased 4,815,110 shares of its common stock 
using cash on hand. The company bought back the 4.8 
million shares from its largest shareholder, Investcorp 
Technology Ventures, at $2 each. The repurchased shares 
were returned to the company’s treasury.
 Now, in the July 2014 newsletter, we posted 23.9 
million shares under WTT’s shares outstanding column. 
The company, in fact, should have only 19.2 million 
shares outstanding, according to both Yahoo! Finance 
and Google Finance.
 We have noted this change on page 4. Again, 
thanks, John, for pointing out our error. 

STILL HOLDING FORTUNE INDUSTRIES
Can you make any comment on the status of Fortune 
Industries (FFI)? When they went private, I was stuck 
holding 2,000 shares. They only redeemed shares from 
holders of 500 or less.

--Elmer Mulhausen, Clifton, TX
Unfortunately, there may be a few of our subscribers that 
this happened to. We originally recommended FFI in July 
2011. Then, in April 2012, we recommended selling the 
company if you owned more than 500 shares after they 
announced a buyout agreement.
 At this point, if an investor owned over 500 
shares at the time of the buy-out, he or she would now 
own a stake in the private company as we understand it.
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Beginner’s Portfolio Up 212%
BOUGHT: CLCN @ $2.14 plus $10 commissions = $224
                    DYSL @ $1.75 plus $10 commissions = $185

SOLD: LOAN (50 Shares) @ $2.00 less $10 commissions = $90
             LBMH (50 Shares) @ $3.00 less $10 commissions = $140

Cost 08/08/14 Cost 08/08/14 Cost 08/08/14 Proceeds
GVP 210/Sep ‘11 164 WFCF 159/Nov ‘12 243 IVFH 134/Jan ‘14 129 From Sales
AAME 280/Mar ‘12 419 LRAD 106/Dec ‘12 224 APT 232/Mar ‘14 245 11,299
AMS 308/June ‘12 260 JOEZ 117/Jan ‘13 107 MOC 209/May ‘14 199 90
INS 179/June ‘12 161 WTT 189/Apr ‘13 240 DLHC 210/May ‘14 200 140
ITI 162/Aug ‘12 163 SGRP 178/Apr ‘13 144 CLCN 224/Aug ‘14 214 (224)
NEWT 187/Sep/’12 242 AEY 248/May ‘13 237 DYSL 185/Aug ‘14 175 (185)

3,766 11,120
Original cost for all stocks: $4,766 *50 Shares Proceeds from Sales: 11,120

Current Value of Portfolio: 14,886
Gain: 14,886 minus 4,766 = 10,120

Percentage of gain: 10,120 divided by 4,766 x 100 = 212.3
Comments: This is a simulated portfolio for those who would like to actively participate in the stock market…They want an approach that will 
serve as a learning situation…An investment of up to $300 a month is required…With each new Company of the Month, 100 shares were 
purchased until we had 18…We use an internet broker…We follow the Bowser Game Plan. Portfolio started Sep. ’01.

BEGINNER’S PORTFOLIO EXPLANATION
There are a couple of changes to the Beginner’s Portfolio, as Manhattan Bridge (LOAN) and Liberator Medical (LBMH) 
both dropped 25% after doubling. Creative Learning (CLCN) and Dynasil Corp (DYSL) are their replacements.
This month we are recommending KonaRed Corp (KRED) 
be sold if you own it. We jumped the gun in our coverage 
of this stock, though at the time we noted it was very 
speculative. Recently, the company has become even 
more so, despite fulfilling aspects of its business plan.
 The company has continued to dilute its value, 
raising funds by issuing more shares. Since we started 
following the company in December, close to 5 million 
new shares have been introduced.
 In addition, CEO Shaun Roberts has sold a few 
shares on the public market (still owning over 10% of 
the company). We spoke to Shaun about this, and he 
said it was part of his compensation plan granted by the 
company’s board of directors. In any case, we don’t look 
favorably on an insider selling shares.
 Lastly, the stock market has continued to beat the 
company down. The price has fallen considerably, and we 
think it will be a while before the price turns around.
 NOTE: KRED was never a Company of the Month.

Arotech Corp (ARTX) received a number of orders over 
the last month, beginning with $6.2 million in orders 
for battery and related products to be used in military 
applications. Next, the company announced $6.3 million 
in orders for various simulation products and systems.
 “We continue to expand sales, selling new 
products to existing customers and gaining new 
customers. Continued sales growth is a testament to 
the outstanding performance of ARTX’s products in the 
toughest of environments,” commented CEO Robert 
S. Ehrlich. “These orders add to the company’s already 
strong backlog.”

Arotech announces $12+ million in new orders

SPAR Group (SGRP) completed an agreement to purchase 
the business, fixed assets and merchandising teams of 
three companies in China: Shanghai Unilink Marketing 
Execution, Shanghai Gold Park Investment and Beijing 
Merchandise (together known as Unilink).
 Unilink will receive cash and 20% ownership in 
SPAR Shanghai.
 “SGRP is extremely pleased to announce its 
expansion throughout this pivotal international location,” 
noted CEO Jill Blanchard. “We continue actions to drive 
strong growth in SGRP’s international division, and this 
acquisition will increase profitability starting in the third 
quarter of 2014.”

SPAR Group announces acquisition

Versar Inc (VSR) received an Iraq Personal Services II 
contract from the U.S. Army Corps of Engineers. The 
contract has a maximum value of $10.69 million, with a 
base year and two option years, plus the possibility for an 
additional six month extension.
 The company received its first task order under 
the new contract. Valued at $2.23 million, VSR will begin 
its services on August 7, 2014.

Versar awarded Personal Services Contract

Vertex Energy (VTNR) began conducting due diligence 
on Heartland Group Holdings LLC with the intent of 
acquiring all of Heartland’s assets for $16.5 million in 
cash, including an $8 million earnout during the first two 
years. Vertex also signed a consulting agreement with 
Heartland, under which Heartland will provide consulting 
services to VTNR.

Vertex Energy announces potential acquisition
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FIVE BOWSER STOCKS UP AND DOWN
FLEXIBLE SOL UP 46% MANHATTN BRDG DOWN 30%

XRS CORP UP 22% AROTECH CORP DOWN 25%

ALPHA PRO TECH UP 19% DIRECT INSITE DOWN 21%

TUCOWS INC UP 19% LIBERATOR MED DOWN 21%

ENSERVCO CORP UP 19% FIELDPOINT PET DOWN 21%

As has been the theme of my tenure here at The Bowser 
Report, we will continue to move the newsletter forward 
over the next few months. My main goal is simplification. 
I don’t mean simplifying the content contained within 
the newsletter, but rather simplifying the layout. This 
will enhance readability, and make information 
easier to find/follow/understand. In the end, I 
hope this will continue to make the newsletter 
better.
 For those who visit the website 
regularly, you probably have noticed that our 
homepage has changed, as have the navigation 
buttons up top. Again, these changes follow the 
simplification theme. We want our subscribers to be able 
to get the necessary information in the most direct and 
simple fashion.
 As I have said with every step in my adventure 
here at The Bowser Report, please let us know what we 
can do to better accommodate you. What we do is for 
our subscribers, so your insight is invaluable to us.
Cindy Bowser called to my attention an interesting 
Wall Street Journal article, “Three Signs That Point to 
a Stock-Market Tumble Ahead.” In the article, Mark 
Hulbert discusses literally what the title of the article 
divulges, three signals that were present prior to a 20% 
or more slide in the overall market since 1990. According 
to Hulbert, those signs are:
 1. “Excessive levels of bullish enthusiasm;”
 2. “Significant overvaluation based on measures 
like price/earnings ratios;” and
 3. “Extreme divergences in the performances of 
different market sectors.”
 Hulbert urges that these three factors are present 
now, and have pointed to plummets in the past.
 So, you are probably wondering, “What does that 
mean for my Bowser companies?” Well, first let me point 
out that even though certain indicators have flashed in 
the past prior to a downfall, it doesn’t guarantee that the 

same will be true this time.
 Second, no one has a crystal ball, meaning no 
one knows exactly how a coming bear market will affect 
large, small and even microcap stocks. One thing is true, 
however, those who have followed the Game Plan have 

succeeded tremendously in the past no matter 
what the market.
  Some stocks may fall, others (like former 
Company of the Month, ZAGG) will rise despite 
the overall market climate. The bottom line is to 
stick to the Game Plan. Stocks go up and stocks go 
down, but maintaining a solid investment plan is 
the only true way to ensure that you protect your 

profits and limit your losses.
 No matter what the market holds in store, we 
will experience it together.
The July 2014 issue of The Bowser Database has 
published! With over 15 pages of information, the 
Database is the perfect tool for the do-it-yourself investor. 
We publish the latest earnings from over 300 companies, 
along with these companies’ contact information and 
business details. Check out the pricing in the gray box 
below and order a copy or a subscription today. Let us 
know if you have any questions.
An extra big thank you goes out to all of the subscribers 
that wished my wife and I a wonderful wedding and 
life together. I am happy to report that the wedding was 
beautiful (no rain during our outdoor ceremony and mild 
temperatures). Below is a picture of the two of us on our 
wedding day!

Bowser Database subscriptions available!
Get the Bowser Database today!
 -Single issue: $25
 -One-year subscription: $79
 -Two-year subscription: $135
Visit our website (thebowserreport.com) or give us a call for 
more details!
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UP 150%

Company Market/Symbol Principle Business
Stock Price 

08/08/14

Warrant 
Price 

08/08/14
Conv. 
Ratio

Exer. 
Price Expire Date No. Wts

Bowser 
Rating

Associated Banc-Corp GS:ASBCW Bank holding company 17.65 2.25 1.00 19.77 11/21/18 4.0M 8
1200 Hansen Road., Green Bay, WI 54304, Tel: (920) 491-700, www.associatedbank.com CALL TERMS: Not callable

Bank of America N:BAC-WTB Banking and financial services 15.20 0.74 1.00 30.79 10/28/18 121.8M 10
Bank of Amer. Corp. Center, 100 N Tryon St., Charlotte, NC 28255, Tel: 704/386-5681, www.bankofamerica.com CALL TERMS: Not callable
BioAmber Inc N:BIOA-WT Produces and sells bio-succinic acid 10.80 2.50 1.00 11.00 05/09/17 8.0M 7
1250 Rene Levesque West, Ste. 4110, Montreal, QC H3B 4W8, Canada, Tel: 514/844-8000, www.bio-amber.com CALL TERMS: Not callable
Citigroup N:C-WTA Investment banking 48.45 0.69 0.10 106.10 01/04/19 2.6M 8
399 Park Ave., New York, NY 10043, Tel: 212/559-1000,www.citigroup.com CALL TERMS: Not callable; exercise price adj. for dividends above $.01
Dynegy, Inc N:DYN-WT Electric energy/related services 27.66 2.93 1.00 40.00 10/02/17 15.6M 9
601 Travis St., Ste. 1400, Houston, TX 77002, Tel: 713/507-6400, www.dynegy.com CALL TERMS: Not callable
FairPoint Communications OTC:FRPZW Communications in New England 15.00 0.05 1.00 48.81 01/24/18 3.6M 8
521 E. Morehead St., Ste. 250, Charlotte, NC 28202, Tel: 704/344-8180, www.fairpoint.com CALL TERMS: Not callable
FieldPoint Petroleum N:FPP-WT Oil/gas operations in the US 4.35 0.76 1.00 4.00 03/26/18 8.0M 7
1703 Edelweiss Dr., Cedar Park, TX 78613, Tel: 512/250-8692, www.fppcorp.com CALL TERMS: 150% of strike price
Hennessy Capital Acquisition CM:HCACW Acquisition company 9.72 0.50 0.50 5.75 01/23/19 11.5M NR
10 South Wacker Dr., Ste. 3175, Chicago, IL 60606, Tel: 713/300-8242, No website CALL TERMS: N/A
Iridium Communications GS:IRDMZ Mobile voice/data communications 8.22 0.39 1.00 11.50 02/05/15 14.0M 8
1750 Tysons Blvd., Ste. 1400, McLean, VA 22102, Tel: 703/287-7400, www.iridium.com CALL TERMS: $18.00 for 20 out of 30 days
Resolute Energy N:REN-WT Petroleum/natural gas 7.77 0.01 1.00 13.00 09/25/14 1.7M NR
1000 Crescent Ct., Ste. 1200, Dallas, TX 75201, Tel: 214/615-2300, no website CALL TERMS: Not callable
Retail Opportunity Invest GS:ROICW Commerical real estate investment 15.50 3.51 1.00 12.00 10/23/14 44.0M NR
3 Manhattanville Rd., 2nd Fl., Purchase, NY 10577, Tel: 914/272-8080, www.roireit.net CALL TERMS: $18.75 for 20 out of 30 days
SMG Indium Resources QB:SMGIW Indium stockpiler/seller 2.33 0.03 1.00 5.75 05/04/16 6.8M 10
100 Park Ave., 16th Fl., New York, NY 10017, Tel: 212/984-0635, www.smg-indium.com CALL TERMS: $8.00 for 20 out of 30 days

TCF Financial N:TCB-WT Bank holding company 15.44 2.50 1.00 16.93 11/14/18 3.2M 8
200 Lake Street East, Wayzata, MN 55391, Tel: 952/745-2760, www.tcfbank.com CALL TERMS: Not callable
Valley National Bancorp N:VLY-WT Bank holding company 9.78 0.32 1.2155 15.64 06/30/15 0.9M 8
1455 Valley Rd., Wayne, NJ 07470, Tel: 973/305-8800, www.valleynationalbank.com CALL TERMS: Not callable
xG Technology CM:XGTIW Wireless network communications 2.05 0.70 1.00 6.87 07/22/18 0.7M 8
240 South Pineapple Ave., Cte. 701, Sarasota, FL 34236, Tel: 941/953-9035, www.xgtechnology.com CALL TERMS: $13.75 for 20 consecutive days

BioAmber signs new contract
BioAmber (BIOA-WT) signed a 210,000 ton per year take-
or-pay contract for bio-based succinic acid with Vinmar 
International. Under the contract’s terms, Vinmar has 
agreed to purchase 10,000 tons of succinic acid per year 
from BioAmber Sarnia for 15 years.
 The two companies also broadened the scope 
of their previously-announced 100,000 ton per year 
plant, which they plan to start up in late 2017. Vinmar 
has agreed to purchase 100% of the butanediol that 
BioAmber will sell from the plant once completed.
 The final agreement under the contract covers 
150,000 tons of bio-succinic acid, which Vinmar will 
purchase and BioAmber will sell from a third plant after 
it’s financed, constructed and commissioned. 

Iridium GO!TM now available
Iridium Communications (IRDMZ) launched Iridium 
GO!TM, the world’s first truly global mobile satellite 
hotspot. This system connects smart phones and tablets 
by creating a satellite-based Wi-Fi zone.
 “Iridium GO! enables people to use their smart 
phones and tablets when they are outside of cellular 
coverage,” noted Bryan Hartin, executive vice president 
of sales and marketing. “No other satellite provider offers 
a program like this that allows app developers to manage 
their access with the Iridium network.”

FairPoint Communications (FRPZW) completed the 
installation of a Next Generation 9-1-1 system in Maine. 
The completion makes Maine one of the first states in 
the nation to deploy a Next Generation 9-1-1 system 
based on the National Emergency Number Association 
standards.
 “The new Maine 9-1-1 system is using leading 
edge technology to provide the platform for next-
generation communication technologies such as voice, 

FairPoint completes installation

video, pictures and text messaging,” commented Karen 
Romano, FRP’s vice president of government, education 
and research.

xG Technology awarded subcontract
xG Technology (XGTIW) was awarded a subcontract 
by CACI International. Under the contract, xG Tech will 
provide communications and network services on CACI’s 
prime contract with the U.S. Army’s Communcations-
Electronics Research, Development and Engineering 
Center.
 This represents the second subcontract awarded 
to XGTI under CACI’s $497 million prime contract. The 
first subcontract was awarded on June 23, 2014.
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Quarter 
Ended

Current 
Sales

Same Period 
Last Year

Current 
Earnings

Same Period 
Last Year Comments

Alpha Pro Tech (APT) 06/30/14 $12,252,000 $11,156,000 $895,000 $474,000
CPS Technologies (CPSH) 06/28/14 $5,134,662 $5,300,542 ($57,417) $236,502 (A)
DLH Holdings Corp (DLHC) 06/30/14 $15,692,000 $13,460,000 $251,000 $68,000
Evolving Systems (EVOL) 06/30/14 $7,939,000 $5,785,000 $1,676,000 $909,000 (B)
Golden Enterprises (GLDC) 05/30/14 $35,127,812 $35,811,403 $684,958 ($450,744) (C)
IEC Electronics (IEC) 06/27/14 $32,992,000 $35,154,000 $22,000 $382,000 (D)
Inventure Foods (SNAK) 06/28/14 $71,852,000 $53,677,000 $2,472,000 $1,407,000
Joe’s Jeans (JOEZ) 05/31/14 $48,167,000 $30,874,000 $2,339,000 $1,173,000 (E)
KonaRed Corp (KRED) 06/30/14 $474,650 $484,462 ($1,130,909) ($116,622) (F)
Repro-Med Systems (REPR) 05/31/14 $2,637,021 $1,876,386 $158,056 $73,354
Riverview Bancorp (RVSB) 06/30/14 $6,866,000 $6,831,000 $740,000 $1,640,000 (G)
Simulations Plus (SLP) 05/31/14 $3,740,567 $3,094,779 $1,307,549 $993,230
Where Food Comes From (WFCF) 06/30/14 $1,901,615 $1,240,758 $51,933 $56,625 (H)
XRS Corp (XRSC) 06/30/14 $12,813,000 $13,404,000 $80,000 $229,000 (I)

Grant Bennett, CPS Technology’s president and CEO: 
“This quarter is a good example of why short-term 
results can mask progress in achieving longer-term 
growth objectives. CPSH’s manufacturing process is 
a complex one and there are periods, including the 
second quarter, when our yields and productivity 
are below planned levels. As we look forward, 
the company’s base business remains strong and 
growing. We are encouraged by the advances we are 
making with products, particularly in the oil and gas 
and defense industries.”
“Evolving Systems delivered record revenue and 
profitability in the second quarter, led by strong 
revenue growth from the Dynamic SIM AllocationTM 
solution, which grew 76% year-over-year,” 
commented Thad Dupper, CEO. “Also in the second 
quarter,  the company achieved new records for gross 
margins (75%) and operating margins (33%).”
Golden Enterprises’ annual net income included a 
one time restructuring charge of $1 million. The 
restructuring charge occurred in the third quarter 
and negatively affected GLDC’s net income by $0.05 
per share. This charge was done in anticipation 
of improved operational efficiencies from the 
implementation of the Infor/Lawson ERP System.
W. Barry Gilbert, CEO, stated, “Overall, IEC continued 
to have success adding new customers and adding 
new programs for existing customers, the majority of 
which we anticipate will be accretive to the company, 
providing long-term value. The time frame from 
signing a contract to production can be quite lengthy, 
and that impacted performance this quarter. The 
company has had a number of difficult quarters and 
we are still dealing with legal expenses. Nonetheless, 

we continue to expand our customer base and gain 
new programs with our existing customers. We 
expect steady revenue growth as these programs 
move into production.”
“By year end, we expect to be running at an annualized 
cost savings rate in excess of $10 million per year,” 
noted Joe’s Jeans’ CEO Marc Crossman. “We expect 
JOEZ’s core results, excluding these cost savings, to 
pick up in the back half of the year, as we are already 
seeing improvements.”
See sell recommendation on page 7.
The difference in Riverview Bancorp’s net income 
year-over-year stemmed from a recapture of loan 
losses of $300,000 this year compared to a $2,500,000 
recapture in the same period last year. “RVSB 
continued to make meaningful progress in reducing 
nonperforming and classified assets while growing 
the loan portfolio,” remarked CEO Pat Sheaffer. “The 
steady economic recovery in Southwest Washington 
and Portland, Oregon, have contributed to strong 
improvements in credit quality.”
“We are pleased to report record revenue and a return 
to profitability in the second quarter,” noted WFCF’s 
CEO John Saunders. “This reflects a combination 
of organic growth and the continued execution of 
our strategy, which has dramatically increased the 
number of food producers WFCF serves. Based on 
growing consumer demand for transparency in food 
production practices as well as increased regulatory 
requirements placed on food producers, we anticipate 
demand for our expanding portfolio of verification 
solutions to grow as well.”
XRS Corp’s decrease in net income stemmed primarily 
from the decrease in revenues.

(A)

(B)

(C)

(D)

(E)

(F)
(G)

(H)

(I)


